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Important information and disclaimer

Not a disclosure document

This Presentation has been prepared by AtlasTrend Pty Ltd or and Elevate Money Limited (collectively, the . This Presentation is strictly confidential and for use solely by selected parties
interested in investing in AtlasTrend. It is only being supplied to selected parties who are known to the Directors, officers and advisors of the Presenter. This Presentation has been prepared on the basis that prospective investors are sophisticated
investors within the meaning of section 708(8) of the Corporations Act 2001 (Cth) or are otherwise exempt under section 708 of the Corporations Act. As such, any offer or issue made under or in connection with this Presentation
does not require disclosure to investors under Chapter 6D of the Corporations Act. This Presentation has not been, and will not be, lodged with the Australian Securities & Investments Commission . Any invitation to purchase or subscribe for
securities will be an offer that does not need disclosure for the purposes of section 708 of the Corporations Act. Accordingly, this Presentation is not a disclosure document within the meaning of the Corporations Act and has not been prepared to the
same level of disclosure required for a prospectus and on-sale restrictions may apply to shares issued in connection with this Presentation.

Prospective investors should not construe the contents of this Presentation as tax, accounting, legal or investment advice. No financial product advice is provided in this Presentation and nothing in it should be taken to constitute a recommendation
or statement of opinion that is intended to influence a person or persons in making a financial product decision.

This Presentation does not purport to be complete, accurate or to contain all information which its recipients may require to make an informed assessment of whether to invest in AtlasTrend. This Presentation does not take into account the
objectives, circumstances (including financial situation) or needs of any particular person. Before acting on the information contained in this Presentation, or making a decision to invest in AtlasTrend, potential investors should make their own
enquiries and seek professional advice (including financial product advice from an independent person licensed by ASIC to give such advice) as to whether investment in AtlasTrend is appropriate in light of their own circumstances. Neither this
Presentation nor the information contained in it or any other information supplied form the basis of any contract or any legal obligation. Any offer shares referred to in this Presentation should be considered speculative.

The release, publication or distribution of this Presentation (including an electronic copy) outside Australia may be restricted by law. If you come into possession of this Presentation, you should observe such restrictions and should seek your own
advice on such restrictions. Any non-compliance with these restrictions may contravene applicable securities laws outside Australia.

Not for release or distribution in the United States

This Presentation may not be released or distributed in the United States.

This Presentation does not constitute an offer to sell, or a solicitation of an offer to buy, any securities in the United States or any other jurisdiction in which such an offer would be illegal. The offer shares have not been, nor will they be, registered
under the U.S. Securities Act of 1933, as amended (U.S. Securities Act) or the securities laws of any state or other jurisdiction of the United States.

Accordingly, the offer shares may not be offered or sold, directly or indirectly, to persons in the United States, unless they have been registered under the U.S. Securities Act (which the Presenter has no obligation or intention to do or procure), or are
offered and sold in a transaction exempt from, or not subject to, the registration requirements of the U.S. Securities Act and any other applicable securities laws of any state or other jurisdiction of the United States.

Disclaimer

This Presentation has been compiled by the Presenter on the basis of information available to the Presenter at the date of writing from both publicly available and internal sources. This Presentation may contain certain 'forward‐looking statements'
with respect to the financial condition, results of operations and business of AtlasTrend and certain plans and objectives of the management of AtlasTrend. Forward looking statements can generally be identified by words such as

'plan', 'will', 'likely', or and other similar words that involve risks and uncertainties, which may include, but are not limited to, the outcome and effects of the subject matter of this Presentation.
Indications of, and guidance on, capital expenditure, earnings and financial position and performance are also forward‐looking statements. None of the advisers, agents or representatives endorse or have independently audited any of
the information, including valuations and any budget or forecasts, contained in this Presentation. All information, including proposed financials, performance and risk targets, contained herein are subject to revision by the Presenter without notice
and are provided solely as a guide to current expectations.

You are cautioned not to place undue reliance on forward looking statements as actual outcomes may differ materially from forward looking statements. Any forward‐looking statements, opinions and estimates provided in this Presentation
necessarily involve uncertainties, assumptions, contingencies and other factors, and unknown risks may arise, many of which are outside the control of the Presenter. Such statements may cause the actual results or performance of AtlasTrend to be
materially different from any future results or performance expressed or implied by such forward looking statements.

Forward‐looking statements including, without limitation, guidance on future plans, are provided as a general guide only and should not be relied upon as an indication or guarantee of future performance. Such forward looking statements speak
only as of the date of this Presentation. The Presenter disclaims any intent or obligation to update any forward-looking statements, whether as a result of new information, future events or results or otherwise. There can be no guarantee, assurance
or representation that AtlasTrend will achieve such expectations. Furthermore, historical returns and results are not predictive of future returns and results.

To the maximum extent permit by law, the Presenter and its advisers, affiliates, related bodies corporate, directors, officers, partners, employees and agents ("Relevant Parties") do not accept liability for any expense, cost, loss or damage suffered
or incurred by the recipient or any other person or entity however caused (including negligence) relating in any way to this Presentation including, without limitation, the information contained in it, any errors or omissions however caused, or the
recipient, or any other person or entity, placing any reliance on this Presentation, its accuracy, completeness, currency or reliability. Investors should not assume that the Presenter has undertaken a thorough due diligence review in connection with
this Presentation. While care has been taken in preparing this Presentation, the Presenter makes no representation as to the accuracy, completeness, currency or reliability of this Presentation. Any liability of the Relevant Parties to the recipient or to
any other person or entity arising out of this Presentation is, to the maximum extent permitted by law, expressly disclaimed and excluded.

The Presenter reserves the right to withdraw or vary the timetable for the offer without notice.

By attending an investor presentation, or accepting, accessing or reviewing this Presentation you acknowledge and agree to the terms set out in this important notice and disclaimer.
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Operational highlights
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Significant progress across the business over the past 6 months.

Strong partnership traction, validating our embedded finance technology and distribution strategy.

• Transformational 

• 2 distribution partners live (annualising ~1,400 new accounts p.a.)

• 5 partners in implementation and targeted to go live in next 1-2 months (target 10x increase in new accounts p.a.)

• Active discussions with multiple 3rd party financial product providers to access our embedded distribution channel 
including a Tier 1 industry super fund (>$100 billion FUM)

Elevate Money is the group holding company. 

• Viento Group Limited name changed to Elevate Money Limited

• Elevate Money (Elevate) website launched and already receiving reverse enquiries from embedded 
finance partners www.elevatemoney.com.au

• Atlastrend Pty Ltd is a wholly owned subsidiary of Elevate Money Limited

Merger completed with Viento Group Limited.

• Provides access to capital and operational expertise for scaling up

http://www.elevatemoney.com.au/


What problem do we solve?

4

Traditional and direct marketing of financial 
products have great reach but are not contextually 
relevant – huge spend, low conversion

Customer 
determines 
financial need

Research 
available 
products 

Direct marketing of 
products hopefully to get 

Reminded via 
nurtures & 
remarketing

Visits financial 
services firm 
website & 
researches

Customer 
creates account 
but incomplete 
(form too long, 
missing details 
on hand)

Customer 
returns & 
completes 
purchase

Customer uses 
everyday online 
services

Customer easily 
completes purchase 
within same user 
journey, no redirects 

Services understand 
customer needs & provides 
contextually relevant financial 
products embedded within 
their platform

to life events

Elevate powers digital platforms with existing 
customers to embed financial products –
contextually relevant with zero friction
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Distribution Partners
Digital platforms embed contextually relevant 

financial products into their website/app.

Financial Products
Elevate securely connects to financial product admin 

systems for straight through processing.

Image presented for illustrative purposes only. 

Automated secure connection, 

scalable to service 

multi-partners + multi-products

Self-service end 

user onboarding 

within 3 minutes

2-way data flow 

enables onboarding, 

transacting + tracking

Compliant with 

regulations

Elevate APIs*
Financial 
Products

Elevate APIs*

Our embedded finance technology connects financial 
products with distribution partners

* Application programming interface
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Zero friction solution

Relevant for their 
customers

✓ Right product, right time, right 
place

✓

product, linked to life event triggers

✓

trusted app/website

High conversion for 
product providers

✓ Zero marketing risk distribution 
for financial product providers

✓ Proven channel to sign up tens of 
thousands of new customers per 
annum

✓ Efficient channel to access end 
users of multiple digital platforms

Easy for distribution 
partners

✓ Significantly boosts revenue per 
user at little to no cost

✓ Full-service product + API led 
tech solution (1 2 week setup)

✓ Single connector for embedding 
multiple financial products 

for distribution partners, their customers 
and financial product providers



Use case: HR + payroll platforms
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HR onboarding platforms 

✓ New job = buy super fund = extremely high 
conversion rates (~30%)

✓ New staff can easily open an Elevate Super account 
(3-4 clicks, <1 minute)

✓ Remove form filling friction

End user HR & payroll apps

✓ Time sheets, roster, leave requests, pay slips etc

✓ -way API data flow enables users to track their super

✓ Parental leave = car + home loans

✓ Increased income = discretionary investing, mortgage, insurance

opportunity to offer more products 

Select a 

superannuation fund

Image presented for 
illustrative purposes only. 
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Embedded API technology for 

superannuation and insurance 

already built and operational. 

Building out platform to 

embed third party products.

Elevate APIsFinancial 
Products

Elevate APIs

✓ Elevate Super already 

embedded

✓ In discussions with multiple 
third party super funds to 

APIs (including a fund with 

>$100 billion FUM)

✓ Signed heads of agreement 

with a fixed income fund

✓ 2 distribution partners launched, 

another 5 set for launch in next 1 

to 2 months (see slides 9-11)

✓ Advanced discussions with a 

recruitment and workforce 

management platform with 

>1.3m end users 

✓ Onboarded >1,000 end users 

validating technology 

✓ Majority of partners confirmed 

interest in running multiple super 

funds and other financial 

products via Elevate APIs

Distribution 
Partners

Significant traction across Elevate Money ecosystem
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Fintech with >70,000 subscribers, 

that turns shopping rewards into 

investments.

Established workforce management 

and payroll platform, with ~190,000 

end users and strong user growth.

Elevate Super offered as a choice superannuation fund in partner app.

>1,000
new accounts 

onboarded

>1,400 
annualised new 

accounts per annum

2 distribution partners live with strong conversions
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5 upcoming launches
Targeted to drive 10x increase in 
annualised new accounts to 15,000.

Acacia Money

White label of Elevate Super (product & tech) focused on the Asian-Australian 

community.

✓ Binding heads of agreement signed; preliminary trustee approval received

White label of Elevate Super (product & tech), to launch a true-label 

community focused ethical super fund.

✓ Agreement signed, bespoke investment option + preliminary trustee 

approval received, white label PDS submitted for trustee approval

Elevate Super embedded as a choice super fund in Acacia Money app.

Acacia Money is a fintech providing sustainable money solutions.

✓ Agreement signed, tech integration in progress

Elevate Super to be embedded as a choice super fund in the platform, and 

broader partnership opportunities being explored.

The partner is a workforce management platform with 500 employer clients.

✓ Key terms agreed, expect contract signing imminently

Transformational partnership to embed Elevate Super 

software provider used by over 10,000 Australian 

businesses.

embedded technology is the most advanced in the 

industry.

✓ Agreement signed

✓ Finalising tech integration + testing Established workforce management platform



On track to achieve 10x increase in annualised 
end user accounts
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0

5

10

15

20

25

30

Dec 21 Jun 22 Q3 22 Target

Partnership Pipeline Status 

(by number)

Launched Implementation

Signed HOA Active discussions

1,400

15,000

27,000

Jun 22 Q3 22 Target Dec 22 Target

Annualised New End User Accounts 

Per Annum (of launched partners)

Current Status: 
2 launched, 4 signed 

and in implementation,  
1 key terms agreed 

(subject to contract 
signing)

Places Elevate 
in the top 20 
supplier of new 
super accounts 
across Australia



Revenue model: Monetising end user accounts in 3 ways
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Annuity revenue

Own Financial Products

Distribution partners embed Elevate 
Super and/or AtlasTrend managed 
funds in their apps.

✓ Elevate earns FUM fee

✓ Distribution Partner earns CPA fee 
per funded account and/or ongoing 
share of FUM fee

✓ Requires working capital to fund 
CPA payment to partners as 
revenue builds over time (with FUM 
increase) 

SaaS revenue

White Label

Distribution partners white label 
Elevate Super product + super 
onboarding/engagement tech in 
own brand.

✓ Elevate earns setup fee, ongoing 
tech fee plus share of FUM fee

✓ Distribution Partner earns share 
of FUM fee

✓ Generates working capital

Consumption revenue

Third Party Products

Distribution partners embed third 
party financial products (super and 
non-super) in their apps.

✓ Elevate earns CPA fee per funded 
account

✓ Distribution Partner earns share 
of CPA fee

✓ Generates working capital



Target financials
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$0

$5

$10

$15

$20

Sep 22 Dec 22 Mar 23 Jun 23 Sep 23 Dec 23 Mar 24 Jun 24

Target ARR1 ($m) by Quarter and Revenue Type

Third Party Product (Consumption Revenue)

Own Financial Product (Annuity Revenue)

White Label (SaaS Revenue)

$5.3

$0.2

$13.8

$4.4

FY23 Revenue FY23 EBITDA FY24 Revenue FY24 EBITDA

Target Revenue and EBITDA

• SaaS and annuity revenue streams provide a strong foundation with significant upside from consumption revenue.

• Live discussions with multiple third- -growing distribution 

base.

1. Annual recurring revenue



Strong foundation for rapid growth
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Phase 2
(Completed)

Created own financial products

✓ Intimate understanding of 
regulations, customer experience, 
conversion rates/costs

✓ Access to service providers, 

embedded finance technology

Built embedded finance 
technology

✓ Embedded own super product 
to prove up conversions

✓ Fast + easy for brands/ 
platforms to offer products + 
increase revenue from their 
existing customers 

✓ Ability for white label - Elevate 
does the heavy lifting 
including managing tech, 
regulatory + operations

Phase 1
(Completed)

Offshore expansion

✓ Same technology can be used to 

in US/UK/Asian markets

✓ Customer-led, some existing 
distribution partners already have 
operations offshore

Scale up distribution 
partnerships + monetise 3rd

party products

✓ -
build out connections with 
B2B2C distribution partners

✓ Enhance technology for 
quicker integration further 
reduce partner sign up friction

✓ Proven conversions + large 
number of distribution 

valuable distribution channel 
for 3rd party financial product 
providers

✓ Diversify product/market + 
regulatory risk 

Phase 3
(Live)

Phase 4
(Future)



Raising funds to accelerate growth
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Build product 

+ tested

Signed first set 
of partners with 

strong traction

Use of funds over next 12 

months

• Regulatory/ 

compliance 

approved + set up

• Embedded super     
+ insurance 
technology built, 
tested + launched

• 2 partners launched 
(showing very strong 
user conversion data) + 
5 expected to launch in 
Q3 2022

• In discussions with 
multiple third party 
financial product 
providers to distribute 

their products via the 

Elevate embedded API 

infrastructure

More Partners + Conversion

• Increase business development 
resources, sign up additional 
partners to reach annualised 
end user sign ups > 30,000

• Rollout additional embedded 
products 3rd party 

superannuation, discretionary 

investing, monetise insurance

Multi-product embedding

Future Roadmap

• Further reduce sign up friction 
(connector for embedding multiple 

financial products)

• Rollout additional embedded 
products Earned wage access, 

mortgages, lending + credit

• Rollout in additional countries

Funding will position Elevate to maximise the potential of its early mover advantage 
in embedded finance and drive conversion on its growing partnership pipeline. 



Team with deep tech, digital + finance experience

16

Kent Kwan
Co-founder/CEO

Investing, banking & private equity in 
Aus & UK, managed >$1bn equities. 

Previous roles at JPMorgan, Macquarie 
& CIO at an ASX-listed company, 

delivering 180% return for investors.

Marcelo Silva
Chief Marketing Officer

Digital veteran in Aus & Asia. 
Launched ING Direct (as Internet 
Manager) & PayPal (as Head of 
Marketing) in Australia. Founded 

DTS, Digital Transformation Score.

Kevin Hua
Co-founder/CIO

Investing & banking in Aus & Asia. 
Investment Committee member at 

Realside Capital & Atrium Investment 
Management. Former hedge fund 

partner & roles at JPMorgan.

Jade Ong
Co-founder/COO

Investing, banking & private capital in Aus 
& UK. Investment Committee member of 

years at Macquarie & Acting Portfolio 
Manager at IAG Asset Management.

Tai Tran
Chief Technology Officer
End-to-end tech solutions 

architect. Full stack developer. 
Based in California USA.

Lily Jovic
Product

Passion for product, UX, tech 
stack architect. Portfolio career 

in publishing, marketing & 
advertising. 

Benjamin Weiss
Advisor

Venture Partner at Softbank 
Ventures Asia, Managing 

General Partner at CE Ventures. 
10 Exits (incl. 3 IPOs).

Tom McDonald
Financial Controller & 
Company Secretary

Chartered Accountant & 
Company Secretary of ASX 

listed fund prior to its wind-up. 

Previous roles with Our investors include

Senior Elevate staff (incl. family & affiliates) invested >$1m cash



Thank you

hello@elevatemoney.com.au

elevatemoney.com.au

elevatemoney.com.au
https://www.elevatemoney.com.au/

